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International Trade Centre (ITC)

The UN body for design of policy 
recommendations to achieve 

economic and social development 
through trade and investment.

The forum to negotiate multilateral 
trade rules, monitor their 

implementation and handle trade 
disputes

ITC works with local and regional 
institutions and business people to 

build trade capacity.
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Our mission
To foster inclusive and sustainable growth and development 

through trade and international business development



$6.7 B
Global export of 

coconut commodities

Top 3 exporters

080111 - Desiccated coconuts;  0801XX - Coconuts, fresh; 151311 - Crude coconut oil, 151319 Coconut oil (excl
crude) & fractions;  230650 - Oilcake of coconut or copra; 530500 - Coconut, abaca Manila hemp, ramie, agave & 
other vegetable fibres; 530810 - Coconut "coir" yarn; 570220 - Floor coverings of coconut fibres, woven



Trade in Coconut Products: Room to grow

…but market friction will hinder 
achieving some of this potential
• NTMs, incl. rules of origin
• Lack of market transparency
• Price-quality mismatches
• Seasonality

Unrealized export 
potential remain…

Source: ITC Export potential map (https://exportpotential.intracen.org) 

$3.2 B

https://exportpotential.intracen.org/


What are non-tariff measures 
(NTMs)?

Official policy measures on export and import, 
other than ordinary customs tariffs, than can potentially 
have an effect on international trade in goods, changing 
quantities traded, or prices or both.

Mandatory requirements, rules or regulations
legally set by the national authorities of the exporting, 
importing or transit country (in contrast to private 
standards which are not legally set)

Can affect both export and import
Include technical measures and standards, as well as 
regulations on customs procedures, para-tariff  measures, 
financial measures,  prohibition, etc.

INVISIBLE
BARRIERS
TO TRADE



Why do governments impose NTMs?

Why do countries use NTMs?

Exporting Country

• Ensure adequate supply for the domestic 
market

• Maintain quality
• Ensure best value for their exports

Why do countries use NTMs?

Importing Country

• Health and safety of consumers
• Environmental factors
• Infant industry protection
• Achieve political goals

NTMs are generally introduced for legitimate reasons, for example protection of human,
animal and plant health…

…but can also be misused as an instrument of protection

àNTMs are not necessarily a trade barrier

They play an important role in enabling trade



Source: WTO’s SPS and TBT Information Management System

The number of SPS and TBT notifications have gone up five-folds 
in the last 2 decade



The Triple Jeopardy

• LDCs are faced with a “Triple Jeopardy“

• Export competitiveness of LDC‘s exports are undercut by three key 
developments:

Source: Bhattacharya, D (2012). NTMs and LDCs: Experience and Challenges

Loss of tariff 
preferences due to 

multilateral and 
unilateral trade 

liberalisation

Proliferation of 
NTMs in almost all 
important markets

Weak treatment 
of NTMs in 

PTAs/FTAs where 
LDCs participate

Overall, lack of capacity to deal with NTM related issues 



Trade Agreements in Asia-Pacific

Indonesia
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ITC’s Programme on Non-Tariff Measures (NTMs)
Making the “Invisible Barriers to Trade” more visible
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Enhancing Trade Transparency 

Mapping of trade regulations (NTMs)

135
Number of countries with 
NTM data availability

63K
Measures globally

Available at:
Market Access Map
www.macmap.org

Tools to ALERT or REPORT NTMs

TRADE 
OBSTACLE 
ALERT

NTM Business Surveys

Identifying key regulatory and 
procedural hurdles businesses face

80
Countries

35,000
Companies interviewed

http://www.macmap.org/


Highlights from NTM Business Survey in the Asia-Pacific

Understanding companies’ difficulties with NTMs: 
Three aspects

Cause
Why NTMs are deemed 

burdensome

Affectedness
How many and which companies 

face difficulties

Type
Which NTMs are experienced as 

challenging



Affectedness

Type Cause

55%
Exporters

(AP overall) 55% 73% 64% 44% 42% 36%

Asia-Pacific West Africa East Africa Arab States South America
& the Caribbean

European Union

Roughly half  of exporters in Asia-Pacific regions are 
facing NTM related hurdles



Affectedness

Type

Cause

Most of the NTMs perceived as burdensome by 
exporters are foreign regulations

Destination or Transit country (80%)
Home 
(20%)

Foreign 
regulations

Domestic 
regulations

Share of burdensome NTMs applied by partner and home country



Affectedness

Type

Cause

Most of the NTMs perceived as burdensome by 
exporters are foreign regulations

Destination or Transit country (80%)
Home 
(20%)

Share of burdensome NTMs applied by partner and home country

Differences across sectors on 
key regulatory hurdles faced by 
businesses

18%

48%

4%
2%
3%
2%

22%

1%

Technical requirements Conformity assessment
Pre-shipment inspection and other entry formalities Quantity control measures
Charges, taxes and price control measures Finance Measures
Rules of origin and related certificate of origin Other import-related measures

24%

57%

2%
3%
2%2%

9% 2%
14%

43%
6%

1%
3%

2%

31%



Affectedness

Type

Cause

Most of the NTMs perceived as burdensome by 
exporters are foreign regulations

Destination or Transit country (80%)
Home 
(20%)

Share of burdensome NTMs applied by partner and home country

23%

16%

12%7%
6%3%

2%
2%

30%

Export inspection Licensing, registration or permit to export
Certification required by the exporting country Export subsidies
Export taxes and charges Other export technical measures
Export prohibitions Export price control measures
Other export related measures

Types of domestic export 
measures businesses find 
burdensome



Affectedness Type

Cause

Why are NTMs deemed burdensome?

Regulatory obstacles 
(regulations too strict or 
difficult to comply with)

Because of related
Procedural Obstacles 
(PO)

Both regulatory and 
procedural obstacles

Procedural hinderances is a major concern to 
exporters that make compliance to regulations 
difficult

73%

15%

12%



Affectedness Type

Cause

Why are NTMs deemed burdensome?

Regulatory obstacles 
(regulations too strict or 
difficult to comply with)

Because of related
Procedural Obstacles 
(PO)

Both regulatory
and procedural
obstacles

Procedural hurdles making compliance to NTMs difficult

73%

15%

12%



Overcoming NTM related hurdles

Market Access begins at home

- Streamline domestic administrative procedures

- Creating a more enabling business environment

- A robust quality management and infrastructure (for both 

domestic and export market)

- Participation in public-private consultation on

- Trade policies or agreements

- Reporting and resolving trade obstacles





Overcoming NTM related hurdles

Information Transparency for export 
success

- Being informed on trade requirements, business opportunities, 
etc

- Staying ahead of the curve: being informed on new 
requirements

https://epingalert.org/



www.GlobalTradeHelpdesk.org/

WT
O

UNCTA
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A single entry-point for trade intelligence









Overcoming NTM related hurdles

Information Transparency for export 
success

- Being informed on trade requirements, business opportunities, 
etc

- Staying ahead of the curve: being informed on new 
requirements

https://epingalert.org/





Overcoming NTM related hurdles

Information transparency for export 
success

- An effective business support network – strong TPOs & BSOs
- Advocacy
- Business guides, advisory, trainings, promotion, etc.

- Anticipating consumer preferences. Growing trend towards
- Sustainability
- Organic
- Labour standards, etc.

- Voluntary / Private standards not to be ignored



THANK YOU!

shrestha@intracen.org

@ITC_MktAnalysis

ITCmarketanalysistools

ntmsurvey.intracen.org 
Samidh Shrestha

Analyst

Trade and Market Intelligence

International Trade Centre


